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VOICE MESSAGING PROVIDER DIALPRO NORTHWEST NAMED SLVER PARTNER FOR SECURITY
SOFTWARE COMPANY SONICWALL

Move designed to strengthen Dialpro’s new strategy to provide unified communications solutions for enterprises

Seattle, Wash. (December 6, 2006) — Dialpro Northwest Inc., aleading provider of enterprise voice messaging and unified
communications systems, today announced it has been named a Silver Partner by SonicWALL, Inc. (NASDAQ: SNWL), a
leading provider of network, Web, email security and backup and recovery solutions.

AsaSonicWALL Silver Partner, Dialpro Northwest will add SonicWALL's comprehensive suite of wired and wireless

security and backup/recovery solutions as a complimentary offering to its unified communications solutions for enterprises.

“Including SonicWALL'’s products in our technology mix is alogical next step for us as we further advance into the unified
communications market,” said Dennis R. Tyler, president of Dialpro Northwest. “SonicWALL’s products will help make our

solutions for enterprises more secure by providing real time dynamic threat protection and back up and recovery options."

“We are very pleased to bring Dialpro Northwest on board as a partner,” said Peter Brant, director of Western Region Sales at
SonicWALL. “Asaprovider of unified communications systems, Dialpro operatesin a market segment that is not typical for

us, and enables us to reach customers beyond our usual profile.”

Today’s announcement is part of Dialpro Northwest’ s current expansion into unified communications, the technology of
combining various electronic communication methods such as voice mail, email, and facsimile in asingleinbox and
managing messages through acommon interface. A provider of enterprise voice messaging systems based in the Pacific
Northwest since 1988, Dialpro Northwest began its move into the unified communications market this past summer when it
was purchased by Tyler, along time software and tel ecommunications industry veteran with 20 plus years of experience for
companies such as Active Voice and Executone. Under Tyler’sdirection, Dialpro is expanding into the unified
communications market, which is expected to grow to $10 billion ayear and more than 100 million users by 2008. Unified
communications hel ps enterprises, particularly the mobile workforce, to be more productive and be more responsive to
customers, by reducing the time required to respond to €l ectronic communications.
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About Dialpro Northwest

Founded in 1988, Dialpro Northwest Inc. is aleading provider of enterprise voice messaging systems and unified
communications in the Pacific Northwest. Its customers include enterprises in business, government, education and
healthcare worldwide. Dialpro, which partners with many of the leading manufacturers, has extensive knowledge and
experience in providing and supporting enterprise voice messaging and speech enabled solutions. For more information,

please visit the company website at www.dial pronw.com.

About SonicWALL

Founded in 1991, SonicWALL, Inc. designs, devel ops and manufactures comprehensive network security, email security,
secure remote access, and backup and recovery solutions. SonicWALL is headquartered in Sunnyvale, Californiaand trades
on the NASDAQ under the symbol SNWL. For more information, contact SonicWALL at +1 (408) 745-9600 or visit the

company web site at http://www.sonicwall.com/.
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